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FY 2017 HIGHLIGHTS

A Revenue of £170.2m (2016: £102.2m) - Growth of 66%
A Adjusted EBITDA of £58.7m (2016: £35.8m) up by 64%
A Sales growth of 96% in the UK

A #1 mixer brand by value in the UK off-trade channel FevER-TREE
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A Continued strong growth across all regions . WATER

3 no artificial sweeteners ]
3 flavourings o preservatives 1

A Establishment of wholly owned North American operation

FEVER-TREE
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REGIONAL REVIEW

UK ’
A 52% of total revenue generated in UK @
A Growth of 96%, with sales ¢.50:50 0ff and On-Trade
A Exceptional growth in Off-Trade with continued strong performance from cans
A Mixer category growth accelerated with Fever-Tree responsible for 91% of the off-trade
growth in 2017
A Strong on-trade performance, footprint increased to c.25k outlets E—=
US FEVER-TREE
A 17% of total revenue generated in USA %RSN&AITE:
A Growth of 39%; like for like growth of 36% WATER
A Strong across both channels benefiting both from incremental distribution gains seen in e 3
the second half of 2016 as well as new retail listings in 2017 g
A North American office established in December & Charles Gibb appointed North American

CEO -_ - =
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REGIONAL REVIEW

CONTINENTAL EUROPE

26% of total revenue generated in Continental Europe

44% growth across the region, like for like growth of 37%

Fever-Tree continues to underpin the acceleration & spread of Gin & Tonic and
long mixed drink trend across the region

Significant distribution gains & underlying rate of sales growth in key territories
Ginger variants performing strongly

To o o o I

RoW

A 5% of total revenue generated in RoW region

A Growth of 57%

A Key territories remain Australia and Canada but increasing scale in South Africa
and longer term focus on LatAm and Asia

FEVER-TREE
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FINANCIAL REVIEW - Income Statement

Reported Income statement: Constant Currency Analysis:
Reported Like for like
fm FY 17 FY 16 Growth fm FY 17 FY 17 FX impact
Revenue 170.2 102.2 +66% Revenue 170.2 167.4 +£2.8m
Gross profit 91.1 56.4 +61% Revenue growth +66% +64%
, C0Gs & Logistics (79.1) (77.9) -£1.2m

Gross margin 53.5% 95.2%

Gross profit 91.1 89.5 +£1.6m
EBITDA 58.7 35.8 +64% ,

Gross margin 53.5% 53.5%
EBITDA margin 34.5% 35.1% Opex (32.4) (32.0) -£0.4m
Opex as % of revenue 19.1% 20.1% EBITDA 58.7 57.5 +1.2m
Operating Profit 56.4 3.4 +64% EBITDA Margin 36.5% 34.4%
Profit Before Tax 26.4 34.3 +b5% Strong revenue growth translates directly to earnings growth
Profit After Tax 455 21.5 +66%

A Local currency spend mitigated upside from net forex strengthening

Normalised EPS 40.0p 24.3p +65%
Dividend per share 10.65p 6.25p 0% Reduction in GP% largely off-set by efficiencies on overheads

A
A Therefore, 66% revenue growth drives 66% Earnings growth
A

Final dividend per share of 7.64p bringing total dividend for FY17 to

10.65p (+70%)

FEVER-TREE
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FINANCIAL REVIEW - Balance sheet and Cash flow

Balance Sheet Cash flow
fm FY 17 FY 16

fm FYy17 FY 16
Non-current assets:

EBITDA 58.6 35.8
PPE 2.0 1.2
Intangibles W4 431 Working Capital mvmt (15.2) (10.1)
Deferred Tax 1.4 - Operating Cash flow 43.4 25.7

45.8 443

Conversion T4% 72%
Working capital:

Tax (9.4) (5.0)
Stock 13.2 10.5

Capital expenditure (1.2) (0.8)
Receivables 55.6 30.4
Derivatives 03 (10) Bank loan interest and repayment <0.1 <(0.1)
Creditors (29.9) (161) Proceeds from Share options exercised 0.2 -

291 218 Dividends paid (8.9) (4.4)
Working capital as % of revenue 23.0% 23.3% Net Cash flow 240 15.3
Other items:
Cash 570 33.0 Consistent cash flow conversion, strong balance sheet
Corporation tax (5.7) (3.8) . o
A Working capital increased by 65% vs revenue growth of 66%
Deferred tax - (2.2)
Loans (6. 6 A Operating cash flow conversion remains strong at 74%
Net Assets 130.1 89.0
A Cash in bank of £57.0m with net cash of £50.9m

Net Cash 50.9 26.9

FEVER-TREE
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OPERATIONAL REVIEW

SUPPLY CHAIN

PEOPLE

A Bottling & glass
A ERP system

A Continued to invest across the
business

A Key hires in all regions

A 0ffice move completed in Dec 17

FEVER-TREE

SUGAR TAX

A Refreshingly Light range
A Consumer choice

A Clear opportunity for a premium,
quality proposition
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STRATEGIC UPDATE

i+ JOHNNIE
. }i\ & GINGER

CO-PROMOTIONS

A In excess of 200 co-promotion activities during the year

A Establishing the Brand as the partner of choice for trade and spirits companies
A Opportunities becoming increasingly global in nature

INNOVATION

A Pipeline remains fuller than ever with a focus on territory specific flavours and formats
A Limited editions introducing new consumers to the category v

A Gifting remains significant opportunity E HM,W

DISTRIBUTION
A Right partners for the size and stage of the opportunity ' g g g %

A Scale becoming increasingly important

MARKETING
A Taking the Brand beyond the mixer aisle
A Upscaling event partnerships & sponsorships

FEVER-TREE
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PREMIUMISATION & MIXABILITY

PREMIUMISATION
A Spirits continuing to gain share of throat from beer & wine

A Globally, Premium spirits growth has consistently outpaced Non-
Premium over past 10 years

MIXER CATEGORY
A Category continues to evolve

A Strong proof that the mixer category is unusually susceptible
to premium penetration

A UK market increasingly provides evidence for what the brand
can achieve globally

MIXABILITY
A Move to moderation
A 71% of spirits are drunk with a mixer in the UK

A Spirit brands actively promotes simple long serves; i.e.
Havana & Cola, Hennessey & Ginger

__ THE MIXER CATEGORY HAS POTENTIAL ___
FOR SIGNIFICANT PREMIUMISATION

UK 2014 uK 2017 BELGIUM 2014 BELGIUM 2017 GLOBAL MIXER
CATEGORY 2017
e .
NON-PREMIUM: / / \
%
PREMIUM : \\
C‘_D i) — C\_D
5% PREMIUM 39% PREMIUM % PREMIUM 53% PREMIUM 9% PREMIUM

JK mixer UK mixer Belgium mixer Belgium mixer

FEVER-TREE
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CONCLUSION

A Momentum in all four main regions with increasing focus on US opportunity albeit 2018 transitional year
A Significant growth opportunities remain in both On & 0ff Trade and across flavours and formats
A Fever-Tree continues to drive the evolution of the mixer category

A 2018 has started well and Board remains confident of outlook

FEVER-TREE




F OF YOUR DRINK IS THE MIXER




